
The Micro Miracle Set Sales Challenge 
 

Miss M&M is conquering the world of sweets! Now let her help you conquer the world of Skin Care! This is a great idea 
and I highly recommend it to my entire unit! It is called the Micro Miracle Set and it will really help you promote the prod-
uct. 

 
What you will need:����

1 Full size miracle set (3-in-1, moisturizer, day/night solution) 
1 Full size Microdermabrasion set 

1 Marketing Cd (Choices or MK #001260) 
Marketing Brochure #001257 

Look Book 
4 Business Cards 

Clear Bag 

 
Here's How It Works! 

Take your Look Book or other literature of your choice and staple , business card and Timewise AM/PM chart to each 
one. Take the marketing CD and tape the MicroMiracle Set CD Label to the front of it. Put the Miracle Set, Mi-
crodermabrasion Set, Look Book and CD in the clear drawstring bag. Print off the MicroMiracle Set Instruction Sheet and 
put it in the front of the bag. You can put fun-size bags of M&Ms in there, or the M-Azing bars and cards, just to make it 
look cute! 
 
It’s a Micromiracle Relay…. 
Take the bag to an office building or business. Preferably an office where you know someone, or some place that you visit 
regularly (dentist, doctor, shipping/printing outlet). Give the MicroMiracle Set to one of the women who works in the office. 
Tell her that you are doing a survey and would like to have her take the set home and get her opinion. Tell her that she 
will look younger by morning! Then the next day, she brings the set back to the office and passes it along to another 
woman who works there to try and so on. Have each of them write their names, phone numbers and addresses on the 
enclosed instruction sheet so that you can contact them. When the set has been traded off and the sheet has been filled 
up, you can pick the MicroMiracle Set up, and Viola! You have the names of a few excellent women who are sure to 
LOVE the product! 
 

Let’s do the Math: 
 

1 office per week x 4 weeks x 4 surveys each = 16 new contacts 
If 1/2 purchased the set at $159 = $1272 x 40% profit = $500           Reinvest� $650 

 
2 offices per week x 4 weeks x 4 surveys each = 32 new contacts 

If 1/2 purchased the set at $159 = $2544 x 40% profit = $1000  Reinvest� $1500 

 
4 offices per week x 4 weeks x 4 surveys each = 64 new contacts 

If 1/2 purchased the set at $159 = $5088 x 40% profit = $2000  Reinvest� $3000 

 
There are tons of possibilities, parties booked, outside sales, new customers, and new team members. 

 
 

Who do you know? 
 
Bank                  Dr Office           Dentist              Eye Doctor         Hair Stylist         Insurance          Utilities                
 
Nail Salon         Tanning             Law Office         Court House      Mortgage Co      Pharmacy          Other 
 
 

We need 47�  $650 Wholesale Orders to finish our goal of $60,000 by June 30th 

If 10 consultants committed to 4 offices per week we would meet our goal! 
Will you be one? 


